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Facilitators  Unite! _________________________________________
[image: image3.wmf]Pinot Noir is a nightmare.  That’s why so many winemakers love it.  It is maddeningly, impossibly, difficult.  Vineyard yields go from low to infinitesimal. Fermentation practices range from labor intensive to bizarre.  The aromas and flavors are elusive, subtle, hard to predict or to control.  And when it works, it really rocks.   

Many Pinot Noir fanatics are Francophiles.  And for good reason.  Not only is Burgundy the ultimate terroir of Pinot, but the wine itself is cranky, intellectual, changeable, with sudden unexpected depths.  In a word, it is French.  But it is time for American Pinot Noir producers – no, that description will not do.  The moniker, “producers,” does not work with Pinot Noir, which is mystically born of union of earth and sky.  Let’s say, Pinot Noir midwives or facilitators.  It is time for Pinot Noir facilitators to declare independence from the spiritual homeland of Burgundy.  This has nothing to do with the middle-Eastern machinations of Monsieur Chirac or Monsieur de Villepin.  The fact is, it’s time for American Pinot Noir to start throwing around its weight, and depth and favor.  Consider the following:

1. Given the current level of demand, California and Oregon have way too much newly planted Pinot Noir.

2. To meet rapidly increasing supply over the next few years, demand had better not only increase but increase at high price points because good Pinot is expensive to grow and expensive to make.

3. American Pinot Noir has really blossomed in flavor and depth in the last five years.  The substantial new plantings that threaten to overwhelm the market also promise even further flavor development.

4. American Pinot Noir is ready to kick butt and it had better do it soon.

Now is the time for American Pinot Noir facilitators to unite.  All you have to lose is your excess production and looming price wars.  Perhaps California and Oregon Pinot Noir facilitators could work together or perhaps they might prefer to work separately.  But either way, they must capture significant market share from Burgundy in both the U.S. and U.K. markets.  I think the American wines have the stuff to do it, even in the face of Burgundy’s history and prestige.  How about a blind tasting of American wines costing $20 to $60 per bottle against a bevy of Burgundies costing $60 to $200 per bottle? The results should shock the world.  Monsieurs Chirac et de Villepin would protest.  They would threaten to use their Security Council veto.  But verdict of the palate cannot be vetoed. American Pinot Noir is ready for a well-planned and professionally orchestrated marketing effort.   

Pinot Noir facilitators and growers that would be interested in exploring a marketing association to increase the market share of American Pinot Noir are invited to give us a call.  If there is sufficient interest – and we think there is – we can organize a meeting to explore forming a Pinot Noir advocacy group, perhaps similar to Z.A.P. organization that promotes Zinfandel (check out www.Zinfandel.org).    

Bargain Time for Bulk Wine ______________________
There are significantly fewer gallons of wine for sale on the bulk market now than last year at this time.  And that’s good news for the whole business because wineries are starting to get their inventories in better balance.  Nevertheless, when the calendar turns to June, it’s time for some hard choices for aspiring sellers of wines in bulk. Does it make sense to offer a steep discount – sometimes a very steep discount - to empty tanks?  Or would it be better to dedicate expensive storage capacity to carry excess inventory through harvest? Many companies are weighing those difficult choices right now.  The sooner they decide, the better.  The number of potential buyers starts to dwindle pretty fast between now and crush.  

During the last month, we have sold more individual lots of Cabernet Sauvignon than any other varietal – 19 different sales.  Most of the Cabernets were from Napa and Sonoma and most were 2001 vintage.  Prices ranged from $20/gal (small lot of Alexander Valley) to $1.25 (couple of trucks of Central Coast, motivated seller).  We sold 13 lucky lots each of Chardonnay and Pinot Noir.  The Chardonnay sold in quantities ranging from a low of 1,300 gallons to a high of over 140,000 gallons.  Prices ranged from $1.75 to $9.00 (Russian River).  The Pinot Noir ranged from $14 for a Russian River lot down to $3.00 for a Central Coast lot.  Merlot weighed in with 12 sales.  Two Sonoma Merlots shared the top price of $10 per gallon.  The biggest volume was a forward contract for 2003 of 72,000 gallons of Northern Interior Merlot.  We also sold multiple lots of Syrah, Zinfandel, Sauvignon Blanc, Petite Sirah, Muscat, dry red and Cabernet Franc and a single lot each of Pinot Grigio, Viognier, Roussanne and Tempranillo.

All Quiet on the Western (Grape) Front  ______________________
We moved a good volume of grapes in February and March.  The pace slowed a little in April and quite a bit in May. June has started with a whimper.  Wineries still need grapes.  They are just waiting.  Some varieties, such as Cabernet Sauvignon and Syrah, are in clear excess.  Winery buyers are likely to have plenty of options even if they wait (although they will not have much chance to influence viticultural practices if they wait).  Other varieties, such as Merlot or even Chardonnay in some areas, are not in such a big excess any more. If everyone waits until the last minute to purchase, things could get exciting and quality fruit not so easy to find.

We did manage to sell some grapes even in the current slow market.  Sonoma and Mendocino Co. Zinfandel, Monterey Pinot Noir, Lake and Mendocino Petite Sirah, Sonoma Co. Cabernet and Merlot were the main items.

Top Performer for Team Turrentine_____________________

Turrentine Wine Brokerage, LLC is now the largest broker of wine grapes in the United States.  As growers and wineries alike experience the benefits of our services, our expansion should accelerate.  We are looking for a top performer to help us continue this expansion, with particular focus on Lodi and the Central Coast.  This is a dynamic position, at the heart of the wine business.  If you are a top performer, or if you know such a person, give us a call.  

Grapes into Wine, 2003 _________________________________________________

People have been doing this for some 8,000 years.  It’s almost time to do it again.  One thing is for sure, it will not be an orderly market.  Most winemakers would like to purchase early.  They want maximum selection and influence over viticultural practices.  Most grape buyers would prefer to purchase steadily over time so that they are not overwhelmed with competing buyers, frantic winemakers and panicking growers.  But in today’s market, the financial folks hold the cards.  And most financial folks are inclined to wait.  They are not terribly concerned about coming up short.  They are concerned about coming up long.  They are experiencing pricing pressure in the case goods market.  They don’t mind exerting some pricing pressure in the grape market.  This crush could turn into an incredible crunch.  Many varieties could ripen at the same time and many buyers could be scrambling to nail down purchases at the last minute. Time and space could become very constricted, which could have an impact on quality. 

E-mail and fax subscribers will find attached a list of new grapes listings only.  For a complete list, check our web site or give us a call.  Let us know your needs or potential needs before the crush becomes a crunch.    

MARKET OPPORTUNITIES

Now is the time to call Connie at our office with your grape listings – both tonnage you would like to sell and grapes you expect to need.  Also, remember to check our website: www.grapes-wine.com, which lists available bulk wine and grapes.  

Needed:
Late harvest wine, prefer White Riesling or Gewurztraminer, small quantities OK.  
Needed:
Alexander Valley 2002 Cabernet Sauvignon, up to two truckloads.  Small lots ok.  Top price for top quality.

Needed:
Sangiovese 2002, up to 14,000 gallons, good quality, any California appellation.

Needed:
Cuvee base wine needed, one to two truckloads.  North Coast preferred.      

Needed:
Napa Valley Cabernet Sauvignon, 2001 and 2002 needed, small and large lots.

Needed:
Zinfandel, 2002, any California appellation, 10,000 gallons.

Needed:
Pinot Noir, 2002, Russian River, Sonoma Carneros or Sonoma Co., up to 15,000 gallon, small lots OK.  Also, Pinot Noir, Russian River, 2001, up to 3,000 gallons.

Available:
Alexander Valley Cabernet Sauvignon and Merlot grapes, single vineyard quality, 50 tons each.

Available:
Santa Lucia Highlands, Monterey Co., Pinot Noir and Chardonnay.

Available:
White Riesling and Gewürztraminer Juice, 2003 vintage, Paso Robles appellation. 

Available:
Great deals on 2002 Sauvignon Blanc, Monterey, Lake and Mendocino Counties.  

Available:
Russian River Sauvignon Blanc, 100 tons.

Other Opportunities:  

Some folks have observed that many different varieties of grapevines have bloomed at the same time and might be on track to ripen at the same time.  This could put a major strain on the state’s processing and storage capacity.  If you need storage or processing, or if you have storage or processing capacity available, give Michael Robichaud at our office a call or e-mail now.
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