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Wine Odyssey & Global Review
Around the end of the month, I am flying to Paris.  It’s a tough duty but someone has to do it.  The next stop is Montpellier and the vineyards of Languedoc.  The vinous gems of Catalonia (around Barcelona) beckon next.  Veneto (near Verona) is the final leg of this wine odyssey.  How do I justify all of this to our good friends at the I.R.S.?  That’s easy.  As best-selling author Thomas L. Friedman would say, the world of wine is now flat.  When our clients are unable to find a sufficient quantity of California Pinot Noir, some of them ask us - without missing a beat - about Pinot Noir from France, or Corsica or Australia.  And when our clients ask, we jump – or even fly.

But it’s a big world out there and travel and time are expensive.  What is the best way to source wine from around the world? How can it be done in a cost-effective and efficient manner that adds value for our clients?  It does not seem an efficient use of our time to obtain licenses, rent space, hire people and manage offices in different countries and continents.  We have to work pretty hard just to manage our operations in California effectively.  So we decided to form alliances with well-established brokers who have expert knowledge of their own markets.  This requires us to share a commission (which is why I’m flying coach).  But it not only saves great expense and hassle, it also makes us more effective because we tap into many years of local contacts and experience. 
Even our clients who have no intention of actually importing wine will have some benefit from our global alliances. First of all, we are steadily increasing our exports of California wines.  Secondly, in the current flat world of wine, everyone needs to stay on top of the trends in the world’s major producing areas.  
California Market
Prior to the 2005 harvest, the California wine business had made great – if painful - progress in 
reducing swollen inventories. Mother Nature then blindsided us with a flashflood of inventory from the huge 2005 harvest.  Because the harvest was late, wines from 2005 are only now coming on the market and pricing is still in flux.  Buyers, of course, are convinced that bulk wine prices should reflect the down-and-dirty grape prices of harvest time.  Sellers cite capacity problems that depressed grape prices and point out strong growth in wine sales and the lack of new plantings.   
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Most of the 2004 Chardonnay is long gone and we have had a few sales already of 2005 Chardonnay and Sauvignon Blanc.  The demand for 2004 reds is fairly strong and the supply is not huge.  Pinot 
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Noir remains red-hot.  Pinot Grigio looks like an active market.  2005 reds are still in deep hibernation.
Chilean update December, 2005 from San Nicolas Wine Services:
A big 2005 harvest has reduced prices and made Chile competitive once again in the price-sensitive world market, at least for red wines.   Grape prices for the approaching 2006 harvest are much lower than last year.  Cabernet Sauvignon, which sold for the equivalent of US$363 per ton in 2005, is going for more like US$227 for 2006.  Chardonnay and Sauvignon Blanc, however, are fairly scarce, demand is strong and prices are relatively high.  2006 grapes prices are around US$681 per ton for Sauvignon Blanc and US$863 for Chardonnay.  

Australia from Austwine:

The domestic market is just about to go into vintage hibernation, although we are experiencing brisk overseas inquiries as new products are introduced by new and existing international buyers looking to take advantage of the current cheap Australian bulk wine prices.
We are expecting a fairly large 2006 vintage following a generally mild summer so far with good set.  This is almost a carbon copy of the last two years, which both yielded large tonnages and generally excellent colours / flavours.  Some downy mildew pressure has been experienced in the warm inland areas this year, but outbreaks seem to have been contained so far.
Quite a number of grape growers are finding themselves out of contract this year, which will lead to some low grape spot market prices being paid, with a large risk of grapes left of vines.
Shiraz, Cabernet & Merlot, the big three reds, are all bumbling along at the bottom of the market at present, with the main development being the continued shrinkage of the pricing premium of wines made from cooler climate grapes compared to grapes from warm inland areas.  Almost 75% of current bulk inventory is from cooler climates, despite this sector only representing about 40% of production tonnages.
Chardonnay is continuing its downward pricing slide that started about one year ago as more and more plantings have come on stream.  Chardonnay production in 2005 was almost twice that of 2003.
Europe from Compagnie Internationale de Vins & Spiritueux:
Europe has suffered from a chronic excess of wine for many years.  The challenge is to find among the many thousands of producers those who make a style and quality that works in the U.S. market and those who can be consistent and hassle-free suppliers.  Turrentine Brokerage’s partner in Europe, Compagnie Internationale de Vins & Spiritueux is a third generation broker.  Over many years they have developed relationships with key suppliers and sold their wines in bulk and bottles to buyers in Northern Europe and elsewhere, including Russia.  
France:
Shrinking domestic consumption and loss of market share in major export markets have created a serious excess of wine in France.  A lot of the excess has been distilled into ethanol, to be consumed by Peugeot rather than Pierre.  But there are also attractively priced supplies starting to show up from better producers, who are eager to open new markets, especially the U.S. A.  Good quality Chardonnay, Sauvignon Blanc, Merlot, Malbec, Cabernet Sauvignon and Syrah are available from the Languedoc region from reliable suppliers.  Pinot Noir, of course, is a hot item everywhere.  We sold some good 2004 Languedoc Pinot Noir and expect that there will be at least a little 2005 Pinot Noir available.  We are also in contact with excellent suppliers from Bordeaux, the Rhone Valley, and the Loire Valley.  
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Italy:
The 2005 harvest was moderate in volume and the quality was good.  Prices for Pinot Grigio have increased a little bit but are still lower than after the very light 2003 harvest.  In addition to Pinot Grigio from multiple appellations, there are red and white wines from the Piedmonte and Veneto regions as well as opportunities for oak-aged Chianti, oak-aged Sangiovese IGT Toscana and Sangiovese IGT Marche, Valpolicella Ripasso and Barbera.  Our partner, CIVS, has also identified good lots of wines from the Puglia region and from Sicily.

Spain:
Spain has been delivering great value in recent years and the current offering of wines will certain sustain that trend.  Quality Tempranillo, Garnacha, Monatsrell (Mourvedre) are all available from several regions of Spain.  CIVS has been working in the region for many years and has a strong relationship with a few large companies that have the ability to consistently deliver high quality wines.
	$/Gallon
	California Coastal
	California

Interior
	Spain
	Italy
	So. France
	Australia

Warm
	Chile

	Chardonnay
	$4.50 – 7.50
	$3.00 – 4.50
	$2.29 – 5.48
	$2.06 – 3.43
	$2.06 – 5.48
	$2.00 – 3.43
	$4.92 - 11.36

	Pinot Grigio
	$6.00 – 9.00
	$4.00 – 6.00
	
	$3.89 - 6.86
	
	$4.28 – 5.71
	

	Sauvignon Blanc
	$4.50 – 7.00
	$3.00 – 4.50
	$2.74 – 4.34
	$2.51 – 3.43
	$3.00-4.00
	$3.43 – 5.42
	$3.60 – 7.57

	Cabernet Sauvignon
	$4.50 – 8.50
	$3.25 – 4.50
	$2.29 – 4.57
	$1.83 - 3.66
	$2.29 – 4.57
	$2.00 - 4.00
	$2.08 - 7.57

	Merlot
	$5.50 – 8.00
	$3.25 – 4.50
	$2.74 - 4.57
	$1.83 - 3.20
	$2.29 - 4.57
	$2.85 - 9.99
	$2.46 - 7.95

	Pinot Noir*
	$14.00 – 25.00
	$8.00 –15.00
	
	$3.66 - 12.80
	$4.57 - 12.80
	$4.00 - 5.14
	$5.30 - 11.36


* 2005 Pinot Noir no longer available from Australia.
The Unified Symposium

The Unified Symposium has become an established fixture in the life of California wine.  Turrentine Brokerage will hang its shingle at booth # 1210.  Come by and say hello and let us know what 2006 looks like for you.  
MARKET OPPORTUNITIES

We have listed a number of new lots of 2005 and 2004 wine during the first few weeks of January.  There are tremendous opportunities.  One thing is for certain: we can not sell it if we don’t know it’s there.  And the sooner we know it’s coming, the better chance we have to develop creative options.  Remember to check our web site:  www.turrentinebrokerage.com.  

Needed:     Pinot Noir 2004 and 2005, all appellations.         

Needed:     Cabernet Sauvignon 2004, Napa Valley and Alexander Valley.

Needed:     White Riesling, Gewurztraminer and Muscat Canelli, 2005, all appellations.
Needed:     Chardonnay 2004 and 2005 Carneros.

Needed:     Pinot Noir 2006 grapes, all appellations.  

Needed:     Pinot Grigio 2006 grapes, Russian River, Sonoma Coast.  

Needed:     Chardonnay 2006 grapes, Russian River.  

Needed:     Zinfandel 2006 grapes, small lot, high end Napa or Sonoma.  

Available:   Sauvignon Blanc 2005 Napa Valley, Dry Creek, Russian River Valley, Lake County,
                  Monterey, Mendocino, and other appellations.
Available:   International wines from reliable suppliers, including Pinot Grigio from Veneto, 
                  Chardonnay from Australia, Tempranillo & Granacha from Spain, Chianti from Tuscany.
Available:   Chardonnay 2005, Santa Barbara County, Monterey County, Sonoma County and others.
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Buyers, of course, are convinced that bulk wine prices should reflect the down-and-dirty grape prices of harvest time.  Sellers cite capacity problems that depressed grape prices and point out strong growth in wine sales and the lack of new plantings.    








