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Fear of Flying 
 
According to a recent Wall Street Journal article, most U.S. airlines have hedged less than 30% of 
their fuels needs.  Even that partial hedging has been critically important, reducing their fuel costs 
from the spot market equivalent of $125/barrel to between $85 to $100/barrel.  But the airline with 
the big smile is Southwest, which has hedged 70% of its needs.  Southwest is flying high on fuel 
costing them only $51 per barrel.   
 
Why did Continental, United, American, Delta and Northwest fail to hedge aggressively like 
Southwest?  The fundamental answer is that they misunderstood the risks of the airline business.  
They thought, correctly, that it is risky to lock in prices on large quantities of fuel in a volatile 
market, even though consumption is up and production is not.  But they failed to adequately weigh 
an even greater risk.  They failed to fully weigh the risk of having a fleet of multi-million dollar 
behemoths that really do not work very well without fuel.  Higher fuel costs mean higher ticket 
prices.  Higher ticket prices mean fewer sales, fewer flights, lower revenues and more unhappy 
customers.  What are Southwest’s hedges worth?  Their accountants value them at $2.1 billion.  In 
fact, they are worth more, because they give Southwest a strategic opportunity to steal customers 
from their fuel-challenged competitors. 
 
The wine business has a similar challenge.  It is risky to lock in tonnage and price for increasing 
quantities of future grapes (or wines in bulk) in a volatile market, even though consumption is up and 
production is not.  But most brands fail to adequately weigh an even greater risk.  That is the risk of 
having multi-million dollar brands that really do not work very well without a growing supply of 
grapes, especially grapes of the right quality and price.  Both wineries and growers need a flight plan 
that will guide them through the turbulence of an often violent supply cycle.  Those who plan well 
will fly circles around those who don’t.   
 
P.S.  Turrentine Brokerage can help.  No charge for extra baggage. 
 

Outlook In Your Corner 
 
If you are a decision-maker placing bets on plantings or contracting grapes or wines in bulk, you need 
the best information available.  Now at the printers, the current issue of The Turrentine Outlook 
 

 
 
weighs in at over 275 pages.  This heavy-weight packs a punch with proprietary data and strategic 
analysis for Chardonnay, Cabernet Sauvignon, Merlot, Pinot Noir, and Pinot Grigio.  Published three  
times per year, subscriptions are $1,350 per year.  Give us a call to put a heavyweight in your corner.  

This heavy-weight packs a punch with proprietary 
data and strategic analysis for Chardonnay, Cabernet 

Sauvignon, Merlot, Pinot Noir, and Pinot Grigio  
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 ASEV in Portland  
Turrentine honchos Brian Clements, Michael Robichaud, Erica Moyer and Stephens Moody will be 
patronizing the micro-breweries of Portland – as well as attending the American Society of Enology 
and Viticulture:  June 16th through June 19th, Booth 514.     
 

Crop Prophets  
Leading Paso Robles grower and current chairman of the California Association of Wine Grape 
Growers, John Crossland, is the big winner of our 2007 crop contest.  John not only won in three 
categories, but one of his estimates was just one ton shy the actual.  That’s precision viticulture!  
Bogle Vineyards was the company champion this year, with both Warren Bogle and Chris Smith in 
the winner’s circle.  Other prophets include Oded Shakked, Long Board Vineyards; Justin Perino, 
Scheid Vineyards; Dennis Hill, Hill Family Vineyard; Janae Franicevic, Sunce Winery; Art Nathan, 
Foster’s; Peter Brehm, Brehm Vineyards; Duane Wall, Tonellerie Francais; and Ian & Ellyn Morrison, 
Morrison Vineyards.  A bottle of sparkling wine will help keep the prophetic juices flowing for our 
winners.   
 
The 2008 fun starts now.  Enter the 2008 crop contest at ASEV in Portland or via e-mail or fax. The 
contest form follows for those who get this newsletter by e-mail.  Fax and snail mail subscribers can 
download the form from our web site: www.turrentinebrokerage.com. 
  

Grapes & Wines in Bulk 
 
The volume of wine for sale is down but the amounts buyers need are up.  Buyers are scrambling to 
find that final piece of the puzzle that will complete their blend.  Some are purchasing wines in bulk 
because of concerns about 2008 crop size and quality.  For every variety, with the exception of 
Sauvignon Blanc, the best quality wines on the bulk market are selling fast.  Sellers are still eager to 
sell but are not feeling as pressured by a need for tank space as they have the last several years.  
Even the has-beens of the market, 2005 reds and 2006 Chardonnay, have been given a last hurrah.  A 
few buyers, perhaps stimulated by April frost damage, have purchased 2005 reds at $1.25 to $2.25 
per gallon and 2006 Chardonnay at $3.00 to $4.50 per gallon.   
 
The strongest varieties include 2006 and 2007 vintage California Cabernet Sauvignon from the 
Central Valley, with recent sales in the range of $4.50 to $6 per gallon; 2006 and 2007 Cabernet 
Sauvignon from all Sonoma County appellations with recent sales in the $14 to $18 per gallon 
range; and 2006 Cabernet Sauvignon from the Napa Valley as long as it is not over-priced for its 
quality.   

 
Sonoma County and Monterey County have been 
the strongest appellations for Chardonnay all year.  
The Sonoma County supply is very limited with 
recent sales of Russian River Valley lots garnering the 
highest prices of $15-$20.  Other appellations in 
Sonoma County have sold in the high teens, when 
available.  Monterey County Chardonnay has been 
moving well, but there has also been supply available 
all year.  
 
Pinot Noir from all California appellations is still in 
demand with very little supply.  Russian River Valley 
brings the highest prices, with the best lots selling 
recently for $26 to $30+ per gallon.   
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Wines listed for sale in bulk with Turrentine Brokerage 
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Pinot Grigio at the right price for bottled programs priced at less than $10 retail is still hot, but it is 
also price-sensitive.   
 
Some other varieties may not be hitting home runs but at least they are getting on base.  This 
would include 2007 Central Valley Chardonnay, which is bit slower than the modest supply on graph 
above would suggest. But it would only take a few sizable transactions to rejuvenate the California 
appellation Chardonnay market and below-average 2008 crop projections for Chardonnay in the 
Northern Interior and the North Coast regions could stimulate demand. 
 
We are also making some base hits with 2006 and 2007 Petite Sirah/Petit Verdot/Syrah/good quality 
red blenders from the Central Valley, the Central Coast and the North Coast, mostly for use as 
blenders for moderate-priced programs.  Recent prices for these wines have ranged from $5-$6 for 
Central Valley and $6-$8 for Central Coast.   
 
As always, a few varieties are striking out.  A good crop of 2007 Sauvignon Blanc from the Central 
Valley and Coastal regions turned into a surprisingly slow bulk market all year.  Now 2007 Sauvignon 
Blanc blends have been finished and most are bottled, greatly reducing the number of potential 
buyers. Any remaining buyers have an opportunity to source Sauvignon Blanc wines at great prices, 
including some Central Coast lots made to serve as Chardonnay blender. 
 
2006 and 2007 Zinfandel is mostly failing to connect with buyers.  This means great opportunities for 
those who might have a use for Zinfandel.  The volume of Central Coast 2006 and 2007 Cabernet 
Sauvignon is down from last year, but most large buyers are holding in the $5 to $6 per gallon area.  
Top quality wines are moving at higher prices but most of the volume is not.  Merlot supply is down, 
but buyers seem to have finalized their purchases and the market is now quiet.     
 
Let us know what you need to complete your blends or what you want to move to free up tanks 
for incoming fruit.  And call us for up-to-the-minute information on the grape market in each 
region of the state.  It is a dynamic market and opportunities change daily.   
 

Market Opportunities 
 

Available:   Mt Veeder Cabernet Sauvignon grapes. 

Available:  California appellation 2007 Pinot Grigio bulk wine. 

Available:  Pinot Noir 2007 IGT Pavia, Italia bulk wine, already in the US. 

Available:  Processing in the North Coast, Central Coast and Interior.  Contact us for more details.  

Available:  Sonoma Coast and Sonoma Carneros Chardonnay grapes.  

Available:  Russian River Pinot Grigio grapes. 

Available:  Santa Barbara County 2007 Grenache Blanc bulk wine 1,800 gallons. 

Available:  Hillside Dry Creek Valley Merlot and Cabernet Sauvignon grapes. 

Available:  Arroyo Grande and Edna Valley 2007 Chardonnay bulk wine. 

 

Needed:   Top quality 2006 Napa Valley Cabernet Sauvignon bulk wine. 

Needed:   Pinot Noir grapes all appellations. 

Needed:  Sonoma County 2007 and 2006 vintage Cabernet Sauvignon.  Alexander Valley preferred, 
but interest in all Sonoma appellations.   

Needed:    Sonoma County 2007 Chardonnay bulk wine, all appellations. 

 

 

 

 


